
Can you check all 34 boxes with confidence? If not, call Sound Planning Group for help!
425.821.9442

Income
 I have a written budget for all necessary and discretionary spending.
 Based on this budget, I have an estimate of the income I will need each year when I retire.
 I know the income sources I will have in retirement and the amounts I will receive.

Social Security income: _________________ 
Pension income: _________________ 
Rental income: _________________ 
Other income: _________________

 I know how each of these income sources will be taxed.
 I know what year I will retire.
 Either myself or my financial advisor has calculated and documented my income plan.
My income plan indicates which accounts to withdraw from in each year.
My income plan is inflation adjusted and runs through at least age 95.
 I know the optimal time to draw Social Security to help maximize the net amount received after taxes.
 I know the pension option to choose to help maximize my payments while still providing for my spouse.
 I have an inventory of all household assets.

Home value: _________________
Other real estate/land: _________________ 
Checking/savings: _________________
Money market/CDs: _________________
401(k)s: _________________
IRAs: _________________
Other accounts or assets of value: _________________

 I know how each of these assets will be taxed when I sell them or take withdrawals from them.
 I have an inventory of all household liabilities/debts.

Mortgage: _________________
Auto loans: _________________
Credit card balances: _________________ 
Other debt: _________________

Medical & Health Care
 If retiring before age 65, I have a plan for major medical insurance coverage prior to Medicare.
  After age 65, I know which Medicare options are the best for me, factoring in monthly cost, exposure, out-of-

pocket expenses and health concerns.
 I am maximizing my health savings account (if applicable).
 I know how I will cover long-term care or nursing care needs and have policies in place.

CHECKLIST CHALLENGE



Advanced Financial Planning
 I have a full understanding of my management fees (fees my financial advisor charges).
 I have a full understanding of fees within my portfolio (fees on the individual investments and accounts).
My financial advisor regularly reviews my accounts with me.
 I have a will.
 I have a trust.
My estate plan is reviewed and updated by an estate planning attorney at least every three years.
My financial advisor coordinates with my estate planning attorney to optimize my estate.

Risk Management

  My financial advisor has made changes to the risk levels of my investments.
My financial advisor has assessed my current tolerance for risk.
 I feel my investments match my risk tolerance.
 If there are changes in politics and policies, I’m confident my retirement will still be OK.

Tax-Efficient Strategies
 I have a CPA.
My financial advisor reviews my tax returns with me.
My financial advisor coordinates with my CPA to proactively optimize my tax savings.
  My financial advisor has addressed a plan to potentially convert taxable retirement income

into tax-free income.
 I have a plan to help minimize required minimum distributions (RMDs) and taxes on my RMDs.
My estate plan helps to minimize the taxes my loved ones will have to pay on their inherited assets.

How did you do?   Score    /34

Ready for retirement or still have work to do? If you can’t check all 34 boxes, don’t go it alone. We’ll be 
happy to take over from here so you can rest in the knowledge that an entire team of advisors and staff 

are working to help you retire with confidence. Call today.

11411 NE 124th St. Suite 255 | Kirkland, WA 98034 | 425.821.9442 | mySPG.com



Sound Planning Group, Inc

Sound Planning Group, Inc. is an independent insurance firm helping individuals create retirement
strategies using a variety of insurance products to custom suit their needs and objectives.

SPG is not affiliated with or endorsed by the Social Security Administration, Medicare, the Security
Exchange Commission (SEC), or any other government agency.

Sound Planning Group, Inc and SPG Advisors LLC (SPGA) collectively operate under Sound Planning
Group (SPG). Investment advisory services are offered through SPGA, an SEC-registered investment
advisor. Sound Planning Group, Inc offers Medicare and insurance products. SPG is not affiliated with or
endorsed by any government agency.

This workbook is not a product of any government agency. Medicare has not endorsed the information
included in the workbook.

The benefit information provided is not comprehensive. Additional information should be requested before
making a decision about your coverage.

We attempt to be as accurate as possible. However, we rely on information, some of which changes
periodically, from Medicare and various service providers, tools, and other sources. While believed to be
accurate, we do not warrant that product and service descriptions or other content or information provided
to you is accurate, complete, reliable, current, or error-free and we do not endeavor to update the details
contained after initial publication.

Plan Availability

Sound Planning Group contracts with multiple major carriers in the marketplace that we feel bring value to
our Medicare planning process. Sound Planning Group does not offer every plan in your area. Currently
we represent 7 organizations which offer 68 products in your area. Please contact medicare.gov,
1-800-MEDICARE or your local State Health Insurance Program (SHIP) to get information on all of your
options.

Recommendations or Advice

The information contained herein is general in nature. It is provided for illustrative or informational
purposes only, and should not be construed as advice. Consult with your legal, tax, or estate professional
prior to making any financial decisions for your personal situation.

Guarantees

All investment comes with risk including risk of loss. No investment strategy can guarantee a profit or
protect against loss in periods of declining values. Any references to protection benefits or lifetime income
refer only to fixed insurance products, not securities or investment products. Insurance and annuity
product guarantees are backed by the financial strength and claims-paying ability of the issuing insurance
company.



Rights Reserved

All rights reserved. No part of this publication may be reproduced, distributed or transmitted in any form
without the prior written permission of the publisher, except in the case of brief quotations embodied in
reviews and certain other noncommercial uses permitted by copyright laws. For permission requests,
write to or contact the publisher at the below address:

David M. Stryzewski
11411 NE 124th Street STE 255
Kirkland, WA 98034
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